
INSIGHTS FROM THE EXPERTS AT IBC GLOBAL

HOW TO

YOUR CASH
VALUE
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The unfortunate truth about the life

insurance industry is that agents are

incentivized to sell products with low

cash value.

Our approach to Life Insurance centers

around educating our clients of the good

and the bad and ensuring their financial

decisions are made with their needs in

mind - not our pockets!

Awareness of common pitfalls

How people are typically taken

advantage of

How to get a policy that is in

YOUR best interest

Questions to ask yourself before

starting a policy

Testimonials of people we have

worked with on high cash value

policies

THIS GUIDE INCLUDES:
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In our experience, people feel that Whole Life Insurance is a rip-off when they buy

a policy for the Cash Value benefit, but then realize they have a negative return

for the first 7-10 years. Why would you put money into a product where you lose

money for the first 10 years, especially if you don’t care about the death benefit?

WHOLE LIFE INSURANCE:  HATE IT OR LOVE IT?

On the flip side, people are happy with Whole Life Insurance when they have

maximum cash value on day one! Cash Value Life Insurance is a product that has

been used by banks, corporations, and the wealthy for centuries - for good

reason! 

WHY WOULD YOU CARE ABOUT THE CASH VALUE?

Regardless of market fluctuation, your cash value will continue to appreciate.

Most policies we’ve set up produce returns between 4-5%.

Loan Feature

Tax Benefit

You can access your money anytime through a policy loan. When you borrow

against your Cash Value, your money keeps earning dividends and interest (there

is no lost opportunity cost).

You can access your Cash Value tax-free. This is a major reason why corporations

and wealthy families are attracted to the product. It is possible to have to pay

taxes, but it can easily be avoided in most cases.

Money Grows Safely



Your Cash Value is 80-90% of your contribution in the first year

Positive Cash Value between years three and five (in most scenarios)

Access to strong Cash Value immediately

Strong long-term Cash Value
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WHAT TO LOOK FOR:

We refer to this as the 10/90 Split
Many high Cash Value designs will have 10% of your contribution going toward the
Base Premium and the other 90% going toward your PUA Rider (Cash Value).

A 10% Base Premium is the minimum most Major Mutual companies will allow. The main
purpose of this is to allow maximizing both the short-term and long-term growth of a
policy.
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Policy C has 10% of your payment
going toward the Base Premium

The other 90% is going toward
your PUA Rider
Since this policy is designed for
maximum Cash Value, the first-
year Cash Value is nearly 85%
of the $20,000 you paid in

Get your
money back
faster

Most Cash
Value up front

Most Cash
Value long-term

Agent makes
the least money

SAME POLICY, SAME COMPANY, DIFFERENT DESIGN

Policy A has 100% of your payment
going toward the Base Premium

Base Premium dollars buy life
insurance first, and eventually
build Cash Value

Policy B has 50% of your payment
going toward the Base Premium

The other 50% of your payment
is going toward your PUA Rider,
which builds Cash Value
immediately



All life insurance companies are not the same!
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Many people we have spoken with have
said the following:
“All life insurance companies are the same!”
“Small to medium-sized life insurance
companies are best.”
“The Major Mutual companies will cancel
your policy if you take loans!”

However, these claims are often stated
without concrete proof. When choosing a
company, it is important to see proof of
performance. The Major Mutual
companies* can provide proof that their
whole life policies have delivered IRR’s
(International Rates of Return) greater than
4%. We have not seen the same from
smaller insurance companies.

PROOF OF PERFORMANCE CLIENTS OVER COMMISSION
While the Major Mutual companies will pay
out a commission of 85-95% on the Base
Premium in the first year, small to medium-
sized companies can pay up to 130-140%. 

Example: If we sell a policy with a
$10,000 Base Premium, we would earn
about $9,000 with a Major Mutual
company and about $13,500 with a
smaller company.

We have always preferred the Major Mutual
companies because they have produced
the highest returns for clients. Our firm
belief is that if we offer the best products
available, our clients will be set up for long-
term success. This practice also supports
one of our company’s core values, The
Golden Rule: Treat others how you want to
be treated.

*MassMutual, Guardian, Northwestern Mutual, and New York
Life
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DIVIDEND HISTORY FOR GUARDIAN LIFE & MASS MUTUAL

PHOTO: JIM KINNEYPHOTO: NORR.COM

https://www.masslive.com/news/2020/02/the-un-office-office-massmutual-revamps-state-street-headquarters-as-it-grows-in-springfield-and-boston.html
https://norr.com/project/guardian-life-insurance/
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You don’t have to wait 7-10
years to break even, let alone

see a positive Cash Value.

1) EARLY
CAPITALIZATION

Many view Cash Value life insurance
as a fixed asset, even a bond

alternative. A policy that is designed
with a 10/90 split will produce strong

Cash Values.

2) SAFE ASSET

Cash Value life insurance has been used
to produce income for policyholders.

Many corporations have practiced this
with their executives as a means of

creating a corporate retirement benefit.

3) RETIREMENT
INCOME
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Infinite Banking supports the idea of using a Whole Life insurance policy as a
financing tool. 

The problem we encounter with people interested in Infinite Banking is that they
are shown policies with high base premium and a small to medium-sized company.
As a result, people take a 25%-40% loss on their money in the first year and must

wait 7-10 years to see a positive Cash Value.

4) INFINITE BANKING

*DISCLAIMER: IBC Global is independent of, and not affiliated with, sponsored by, or endorsed by: Nelson Nash Institute,
Infinite Banking, Bank on Yourself, or Infinite Banking Concepts, LLC.



9 / 13

Debt consolidation is always a popular topic. Cash Value life insurance, often
paired with Velocity Banking, is a great means to clear high-interest debt. With

that said, it is always beneficial to view the pros and cons to this strategy. 
No matter how well a policy is designed, you still have a cost in the early years,

and you have a cost to borrow as interest accrues on policy loans.

5) WIPE OUT DEBT

Pay off carPay off loans

*Live webinar on using a policy to pay off debt

https://www.youtube.com/watch?v=F1o0qW14oXM&ab_channel=InsuranceBusinessConcepts%28IBC%29Global
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What insurance company should I choose?

What Whole Life product should I choose?

As mentioned in this guide, choose companies that can show proof of their high-
performing policies and that have historically had the highest returns. In our experience,
these are the four Major Mutual companies: MassMutual, Guardian, New York Life, and
Northwestern Mutual.

All products are not the same and will produce different results. Ensure you choose a
product that will give you the results best suiting your needs. 

TRADITIONAL PRODUCTS
These are often referred to as a Whole Life 100 or 121. These products often prioritize
death benefit first, and cash value second. If you are measuring the long-term growth
rate, this type of product often illustrates the least attractive results.

HIGH EARLY CASH VALUE PRODUCTS
These can be referred to as a Whole Life 85 or 95. These products prioritize high
upfront cash value and are used by individuals and corporations looking to minimize the
upfront hit on their balance sheet. The long-term performance is greater than a
traditional product, but less than most limited pay products.

LIMITED PAY PRODUCTS
The most common version of this is a 10 Pay product. These products prioritize long-
term cash accumulation. These products are not always shown because the first year
commission can be a third of what a traditional product offers.



Low Base Premium
+                High PUA

HIGH CASH VALUE
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Where is my money going?
This makes all the difference! If you have an annual payment of $10,000, look to see how
much of your money is going towards:

Base Premium: 10%
10% is the minimum with most companies and products, although some
companies allow the base premium to be lower.

PUA Rider: 88%
We like to put as much money as the insurance company will allow here. Usually,
90% of the payment. This is also flexible with most companies, which means you
are not required to pay this each year.

Term Insurance Rider: 2%
This is a cost-effective way to raise the death benefit, which prevents a MEC
from occurring.

Other Riders
If other riders are added to the policy, we recommend reviewing the policy with
and without the riders to see the impact on your cash value.

IF YOUR PREMIUM IS GREATER
THAN 10% OF YOUR TOTAL
PAYMENT, ASK TO SEE A

COMPARISON OF A POLICY
WITH A 10% PREMIUM. 

IF THE NUMBERS DON’T LOOK
RIGHT, ASK ANOTHER AGENT

TO REVIEW THE
ILLUSTRATION.
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“I cannot begin to express how much I appreciate your guidance and THOROUGH and QUICK
responses to questions. I stress hard over decisions, not wanting to make one that negatively
affects my family. . . .You are clearly about making long-term relationships (rather than just quick
commissions) and go out of your way to look at my past, current, and future situation/goals. I am
not used to this level of expertise and attention from most of the professionals and tradespeople
over the past few years.”

CHAD P

“I have been a client of IBC Global for 4+ years and worked with them to put 3 different life
insurance policies in force. Before I set up my first whole life policy, I spent months interviewing
different agents/companies before deciding to work with IBC global. I am so glad I made that
choice because my policies are not only efficiently designed but are performing beautifully. Their
professionalism and transparency are a breath of fresh in an industry plagued by conflicts of
interest and the bait-n-switch salesmanship. I highly recommend working with IBC global as I am
confident they are experts in this arena and truly put the client first.”

Dylan R 

“My experience with IBC has been absolutely exceptional! Steve and his team consistently go
above and beyond to ensure every client feels taken care of. Their openness and clear
communication gave me total confidence throughout the entire process, and I was never left
guessing. . . .It’s truly reassuring to know you’re in such capable and transparent hands. If you’re
looking for a professional, trustworthy partner who genuinely has your best interests at heart, IBC
is the team to choose!”

Darin P

“I researched Whole Life Insurance policies for three years before taking on a policy tailored to my
needs with Steve's company IBC. One of the big mind blocks was the black and white opinions in
the financial media about WLI puzzled me. Steve was very patient with my questions and I love his
data driven approach, all without being pushy. We even worked through excel sheets so that I get
my questions fully answered. I would recommend IBC to anyone who is seriously considering High
cash value WLI as a financial strategy.”

Kingshuk B



info@ibcglobalinc.com

610-681-2655

Videos

ibcglobalinc.com

Look for your Cash Value to be 80-90% of your contribution in the
first year.

You want strong Cash Value both immediately and long-term.

Your policy should be with one of the Major Mutual companies (they
have proof of high-performing policies).

High Cash Value policies are a SAFE place for your money, are
TAX-FREE, and provide a way for you to BORROW against your own
money.

LIKE WHAT YOU LEARNED IN THIS GUIDE OR HAVE QUESTIONS? 
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https://www.youtube.com/@IBCGlobalInc
https://ibcglobalinc.com/

